
 

 

Deal Storming 
Winning the Complex Sale 

 
““Combining diverse perspectives leads to extraordinary innovation and success”” 

 
Overview 
Catching minnows may be bread and butter, but landing whales requires a whole new game plan. Are you 
team capable of successfully hunting whales?  
 
With the sales horizon more complicated than it has ever been before, winning the complex sale takes 
more than just the grit of one man. Today, success is found in collaboration and strategy. This one-day 
course is a complete blueprint for how to combine ideas and minds to break through the toughest of 
barriers to differentiate you in the eye of your customers 
 
At the end of this fast paced, high energy one-day course, you will be able to:  
 

• Create a sophisticated web of contacts within key accounts, that lead to the close 

• Make greater use of the talent pool already existing within your organisation 

• Build an expert panel to present solutions that mesmerise your prospects 

• Close bigger deals, land opinion leader accounts and enjoy more referrals than ever  
 

The skills and techniques taught during this programme aim to: 
 

• Dramatically increase the average order value for new business 

• Win strategically valuable accounts that can be leveraged for future success 

• Propel your organisation into a thought leader, generating even more business 

• Positively impact the careers of those within your organisation 
 
All attendees will take away practical skills, tools and action plans that can set up multiple deal storms, 
resulting in winning strategically important key accounts, that are worth an average of ten times the 
current sales order value. Survival in today’s competitive world will rely entirely on a business’s ability to 
collaborate. Sales genius is team sport! 
 
What will I learn? 
By the end of the course you will be able to: 

 Build a strategy for securing multiple contacts within key accounts  

 Identify internal stakeholders who can bring expertise and value to the sales process  

 Make appropriate use of internal senior personnel, when meeting with contacts of an equal 

standing 

 Design presentations that mesmerise your customers, making use of existing expertise 

within your organisation 

 Use a panel of expert opinions to set up and close strategically valuable accounts 

 Create a blueprint for repeating success across multiple deals 



 

 

 
Is this right for me? 
As a front-line sales professional, this one-day course will arm you with the skills, tools and ideas you 
need to win complex, strategically important sales and therefore having a dramatic impact on your 
commission earnings. Winning such high-profile accounts will have a powerful impact on your sales 
career, leading you in your chosen direction.  
As a sales manager, this one-day course will arm you and your sales team with the skills tools and ideas 
needed to win over your competition, hit sales targets consistently and develop your organisations 
profile as a thought leader.  
 
Duration? 
1-day course, including welcome coffee, lunch and a success toolkit 

 


